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About The Sales Management Association

A global, cross-industry professional association 
for sales operations and sales management.
Focused in providing research, case studies, 
training, peer networking, and professional 
development to our membership. 
Fostering a community of thought-leaders, 
service providers, academics, and practitioners.

www.salesmanagement.org
www.salesmanagementconference.com
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Enhancing Sales 
Force Insights with 
Geoanalytics



Geography          +          Analytics

What is Geoanalytics?

Location          +          Intelligence

Visualization       +         Data

Context         +          Insight



Geoanalytics is an easy, powerful, and fun way for the 65% of 
us that are visual learners to:

Report results
Uncover Insights
Answer questions
Solve problems
Streamline processes

....that doesn’t require a Masters Degree in Data Science or GIS!

Why should you care about Geoanalytics?



What is my Q4 pipeline?  (Show all my open opps)



What is my Q4 pipeline?  (Show only “late stage” opps)



What is my Q4 pipeline?  (Show by state)



Where are my “warmest” prospects?  (Show all my leads)



Where are my “warmest” prospects? (Show all my “hot” leads)



Where are my “warmest” prospects?



Which accounts are due a call?



Which accounts are due a call?



Where do we need a new rep?  (Where are we out of balance?)



Where do we need an additional rep?



Where is my territory?



Where will I go on my first trip? (Where are my largest accounts)



Where will I go on my first trip? (How will I route my day?)



Where will I go on my first trip? (Who else will I visit?)



Where will I go on my first trip? (Who else will I visit?)
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Your Questions
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Thank You

Thank You


